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THE NATIONAL ASSOCIATION OF REALTORS®, ñThe Voice for Real Estate,òis Americaôs largest trade 

association, representing 1.1 million members involved in all aspects of the residential and commercial real 

estate industries..

Although the information presented in this survey has been obtained from reliable sources, NAR does not 

guarantee its accuracy, and such information may be incomplete. This report is for information purposes 

only.

The REALTORS® Commercial Real Estate Market Survey measures quarterly activity in 

the commercial real estate markets.  The survey collects data from commercial Realtors®.  

The survey is designed to provide member RealtorsÈ with an overview of their marketsô 

performance, sales and rental transactions, along with current economic challenges and 

future expectations.  The questions are designed to capture the effects of the existing 

economic conditions on the commercial real estate business.  Each quarter, participants 

respond to questions regarding the current demand for commercial properties, price, cap 

rates, rental concessions and other economic factors. 
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2010.Q1 Survey Highlights

Å   Sales volume declined 6 percent in the first quarter compared with a year ago.

Å   Sales prices declined 16 percent in the fourth quarter on a year-over-year basis.

Å   On a positive note, leasing activity rose 3 percent from the previous quarter.

Å   However, rental rates declined 10 percent compared with the previous quarter.

Å   Concession levels moved up 9 percent on a quarterly basis.

Å   Financing continues to top the list of most pressing current challenges, followed by the 

pricing gap between buyers and sellers.

Å The estimated average transaction value was $1.2 million.
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REALTORS® Commercial Activity ï2010.Q1

Sales Volume Compared with Previous Quarter Down 3%

Sales Volume Compared with Previous Year Down 6%

Sales Prices Compared with Previous Quarter Down 9%

Sales Prices Compared with Previous Year Down 16%

Expected Availability for the Next 12 Months Up 12%

Expected Cap Rate Movement for the Next 12 Months Up 9 bps

Rental Volume Compared with Previous Quarter Up 3%

Rental Rates Compared with Previous Quarter Down 10%

Level of Rent Concessions Compared with Previous Quarter Up 9%

Direction of Business Opportunities Compared with Previous Quarter Down 1%

Volume of New Construction Compared with Previous Quarter Down 16%
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Dollar amount of last transaction

2010.Q1 Cap Rates

Office 9.1%

Industrial 9.0%

Retail 8.9%

Multifamily 8.6%

Hotel 10.3%

Development 11.7%

2010.Q1 Vacancy Rates

Office 21.2%

Industrial 18.8%

Retail 20.8%

Multifamily 12.1%

Hotel 26.0%

Development 38.6%

54%
46%

Did you complete a commercial sales transaction? 

Yes

No
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Average Rental Space Demanded During Last Transaction
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Å ñAppraisal; Lack of sales - little financing available.ò

Å ñBusiness is on 'hold' - little activity.ò

Å ñBuyers are waiting for the land market to decline further.  Until houses start selling for more than it cost to 

build them, land market is going to be slow.ò

Å ñLack of demand due to business being off significantly.ò

Å ñLocal Government approvals.ò

Å ñNo confidence in our President & Congress' Leaders.ò

Å ñOil in the Gulf.ò

Å ñPerceptions - when's the upside?ò

Å ñReal estate taxes are killing all of us.ò

Å ñStock Market's  volatility impeding buyers from coming forward.ò

Å ñTenants not making decisions even ones that would benefit them.ò

Å ñThere is NO money available from banks or even private sources and the local; economy will become even 

worse by the end of the year as a total of about 28,000 people will directly and indirectly lose their jobs with 

the shuttle closedown. This area will be a ghost town; prices are already down as much as 200% from 2006.
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